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Life insurance can provide a valuable death benefit for your family,
and can help you meet your long-term financial goals.

HOW MUCH The following questions on one-time costs, living expenses, and years of need will help in determining your
LIFE INSURANCE  death benefit protection needs.

do you need?

One-time costs

If the unexpected were to happen, how would your family cover funeral expenses, medical bills, and estate taxes,
pay off debts, fund an education, and pay other one-time costs?

ONE-TIME COSTS CLIENT #1 CLIENT #2

Final expenses (medical, funeral, estate taxes, legal costs)
Mortgage payoff

Debt repayment (credit cards, car loans, etc.)
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$
$
$
$

College costs, multiplied by number of children

Other expenses (special-needs care, weddings, charitable
contributions, saving for a home or other large purchase)

1. Total one-time costs $ $
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Living expenses

Would your spouse’s income cover all of his or her living expenses — and future expenses for your family? Living expenses include items like
amortgage or rent, groceries, prescriptions, health insurance, utilities, and day care.

CURRENT MONTHLY LIVING EXPENSES CLIENT #1 CLIENT #2

Rent/mortgage payment

Food

Clothing

Transportation (car payments, fuel, maintenance)
Utilities

Insurance premiums

Health care

Prescriptions

Child care

Dependent support

Education (current costs for tuition, room/board, books)
Charitable donations

Entertainment/vacations

Travel

Taxes (include property taxes, income, and FICA taxes.)
Other

Add monthly living expenses for total monthly income required

Multiply result x 12

2. Total annual expenses

Years of need
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Finally, for how many years would your spouse or family need income? Depending on your age, your spouse could potentially need to
supplement his or her income for 20 or 30 years, or more.

3. Total annual expenses multiplied by years of need S S
4. Total one-time costs and annual expenses $ $
(add lines #1 and #3)
INCOME CLIENT #1 CLIENT #2

Your spouse’s annual salary and wages' x number of years $ $
projected = Total projected future income

Social Security $ $
Pension/retirement $ $
Interest and dividend income $ $
Other $ $

otal ince $ $
SEJbt.ract #5 from #4 . . $ $
Life insurance death benefit protection needed

'Include all sources of income, both earned and passive.

This is an estimate only and not an offer of insurance coverage. Please consult with your financial professional to determine the amount
of life insurance protection that may be appropriate for you.



Personal Financial Inventory

CLIENT #1 CLIENT #2 JOINT
FINANCIAL ASSETS

CURRENT VALUE

Current annual savings

Personal savings $ $ $
IRA contributions $ $ $
Company retirement plan (vested amount) $ $ $
1. $ $ $
2. $ $ $
3. $ $ $
4 $ $ $
5 $ $ $
6. $ $ $
7. $ $ $

Certificates of deposit
(Allvalues should be reflected as a lump sum.) $ $ $

Bonds

(All values should be reflected as a lump sum.) $ $ $

(All values should be reflected as a lump sum.) $ $ $

(All values should be reflected as a lump sum.) $ $ $
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Total financial assets (A)
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CLIENT#1 | CLIENT#2 JOINT - S—
e BENEFICIARY BENEFICIARY
CURRENT VALUE

Company retirement plans (401(k), profit-sharing, money purchase pension, 403(b), etc.)

1. $ $ $

2. $ $ $

3 $ $ $

4, $ $ $
Owner:

ls Annuitant: $ $ $
Owner:

% Annuitant: $ $ $
Owner:

& Annuitant: $ $ $
Owner:

. Annuitant: $ $ §
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Total retirement assets (B) S $

B
PERSONAL ASSETS

CURRENT VALUE

$ $ $
$ $ $
$ $ $
$ $ $

Residence
Vacation home
Personal property

Business assets

Total personal assets (C)
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$
$
$
$
$
$

Total assets (D) = (A+B+C)



CLIENT #1 CLIENT #2

LIABILITIES
LIABILITY
Home mortgage $ $ $
Debt repayment $ $ $
Carloans $ $ $
$ $ $

Business loans

Other loans and liabilities

1. $ $ $
2. $ $ $
3. $ $ $
4. $ $ $

0 b $ $ $
Net worth = Total assets (D) — Total liabilities (E) S $ )

INSURANCE

Life insurance

DEATH | CASH ANNUAL
COMPANY NAME(S) mm BENEFICIARY | pevee | VALUE LOANS | LeEnnium
1. S $ S

$
2. $ $
3. $ S $ $
4, $ $ $ $

COMPANY NAME(S) m MONTHLY BENEFIT | BENEFIT PERIOD | ELIMINATION PERIOD | ANNUAL PREMIUM
1. $ $

2. $ $

logmerme
COMPANY NAME(S) m OWNER BENEFICIARY DEATH BENEFIT
1. $

2. $

Plan for the long term. To discuss how life insurance can
help you meet your unique financial needs, contact your

financial professional.

Information gathered on this financial inventory is to be used for general overview purposes only. Any transaction that involves a recommendation to
liquidate a securities product, including those within an IRA, 401(k), or other retirement plan for the purchase of an annuity or for other similar purposes,
can be conducted only by individuals currently affiliated with a properly registered broker/dealer or registered investment advisor. If your financial
professional does not hold the appropriate registration, please consult with your own broker/dealer representative or registered investment advisor for
guidance on your securities holdings.



True to our promises...
SO you can be true to yours:.

A leading provider of annuities and life insurance, Allianz Life Insurance Company
of North America (Allianz) bases each decision on a philosophy of being true:

True to our strength as an important part of a leading global financial organization.
True to our passion for making wise investment decisions. And true to the people
we serve, each and every day.

Through a line of innovative products and a network of trusted financial
professionals, and with over 2.6 million contracts issued, Allianz helps people
as they seek to achieve their financial and retirement goals. Founded in 1896,
Allianz is proud to play a vital role in the success of our global parent, Allianz SE,
one of the world’s largest financial services companies.

While we pride ourselves on our financial strength, we're made of much more
than our balance sheet. We believe in making a difference with our clients by being
true to our commitments and keeping our promises. People rely on Allianz today
and count on us for tomorrow — when they need us most.

Guarantees are backed solely by the financial strength and claims-paying ability of Allianz Life Insurance Company of North America.

Product and feature availability may vary by state.

www.allianzlife.com

Products are issued by:

Allianz Life Insurance Company
of North America

PO Box 59060

Minneapolis, MN 55459-0060
800.950.1962



John L. Pham (CA Lic. #0649378)
John Pham Insurance Services

14541 BROOKHURST STREET, SUITE C1
WESTMINSTER, CA 92683

Mobile: 1-714-553-2404

Tel. (714) 531-3637 * Fax (714) 531-3633

Email: johnpham@muabaohiem.com
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